SET-4

Series SSO
Code No 98
A .
Roll No. ?%ﬂﬁg@aﬁ s * g

Candidates must write the Code on the
title page of the answer-book.

o HUA AT H A foh 30 Y- W Yigd I8 12 @ |

o THUA H M TN HT IR fU MU Sig TR Hl BH IT-YEIH ® E-I8 W
for@ |

o FUN AR fh M IATTH 24 T F |

o HUA U9 1 I ToTE 1 & A Uget, T9 T shilieh ravd ford |

e T YH-UA HI UG h fo1C 15 fire 1 Tm fean mn g | w9 o TR gty
T 10.15 & foham ST@ | 10.15 99 § 10.30 &S b DT hddl JIH-UT bl gl
3R 38 A % GHF d IA-YIEIhT T HIg IR a1 faE |

e Please check that this question paper contains 12 printed pages.

e (Code number given on the right hand side of the question paper should be
written on the title page of the answer-book by the candidate.

¢ Please check that this question paper contains 24 questions.

e Please write down the Serial Number of the question before
attempting it.

e 15 minute time has been allotted to read this question paper. The question
paper will be distributed at 10.15 a.m. From 10.15 a.m. to 10.30 a.m., the

students will read the question paper only and will not write any answer on
the answer-book during this period.

IetHan

ENTREPRENEURSHIP
Aeifa aas : 3 gve STferBaT 3% : 70

Time allowed : 3 hours Maximum Marks : 70

98 1 P.T.O.



HTHTT (3397

(i)

(ii)

(iii)

(iv)

)

(vi)

(vii)

Tt yo7 S7fHar & |
IRF J97 & 3% 3T T R E |

o7 G 1 @ 5 3717 T I YR & J97 & | 378 3% 97 1 37% FT1 & |
§79 @ F% BT IR 15 1551 @ 3719% 7 &1 |

97 G&IT 6 & 10 T I YHR & J97 & | 379 F9% 97 2 371 & 8 | 5789
g I & IR 50 551 G 37/ 7 &1 |

97 &I 11 G 17 TG IR JHR & 97 & | 579 Id% J97 3 371 71 & | 577
& Jede F1 IT 75 551 & 37faF T &7

o7 &7 18 & 21 T I THR & J97 & | $7H J% Jo7 4 371 &7 & | 74
& Jee H IR 150 V155 G 3715 7 &1 |

J97 GEg7 22 G 24 5 I YHR & J97 8 | 578 Tdb 97 6 37H] F7 & | 599
g Jcde HT I/ 250 5] G 3718 7 51 |

General Instructions :

(i)
(ii)
(iii)
(iv)
(v)
(vi)

(vii)

98

All the questions are compulsory.
Marks are indicated against each question.

Questions No. 1 to 5 are very short answer type questions, carrying
1 mark each. Answer to each of these should not exceed 15 words.

Questions No. 6 to 10 are short answer type questions, carrying 2 marks
each. Answer to each of these should not exceed 50 words.

Questions No. 11 to 17 are short answer type questions, carrying 3 marks
each. Answer to each of these should not exceed 75 words.

Questions No. 18 to 21 are short answer type questions, carrying 4 marks
each. Answer to each of these should not exceed 150 words.

Questions No. 22 to 24 are long answer type questions, carrying 6 marks
each. Answer to each of these should not exceed 250 words.

W el @ R % o A g T R Sl e ye R @
USHeR0T ITed <h3AT BT 3 |

List any two categories of persons that are required to obtain registration
from ‘Central Excise Department’.




‘Tl T I H YR W GYH S HEOA a1 T fog IREn =aww’ |
IR HIfT |

Distinguish between a ‘Joint Stock Company’ and a ‘Joint Hindu Family
Business’ on the basis of ‘liability of its members’.

S o Saad 98 9 UH Jgeiad =0 o 9R H grEn e faset #
ATl &l USdl | I8 UH YHieul-fEaesr =X, S iHA § 3ve qn g o
T T, o I % fo=R 1 qd 9 <1 9Edr o | 36eh 71 H 98 =R 2010
T 3T ifehd 31f| 3cd1g 9 2014 § AR UEW R | IWdh uieal | vl
“GrTeres Wfshar i feufa w1 9 Farsy |

Balwant Singh of Bikaner thought of air-conditioned houses which do not
require electricity. He wanted to explore the idea of construction of such
eco-friendly houses which will remain cool in summers and warm in
winters. He conceived the idea in 2010 but the final product could take

shape in 2014. Name the stage in “The Creative Process’ described in the
above lines.

“orfifearfeer wateror s 31ef ST |

Give the meaning of ‘Ecological Environment’.

AT <1 AT TH Teh Hall 3CUTGH & | 98 Toh SIS YT e hafel I HEAT
TrEar 3 fEd 3Heh g qen 3Heh @nefi Tia-aral g 3cdtied Hall 1 SUAM
fore ST | 39 forfia wxe 1 AW Sase R o B 3% FE & fae
T YT hid 8q Y HUh BT =M |

Geeta Ram, an orange grower from Nagpur, wants to start a small juice
producing factory using the oranges grown by him as well as by his fellow
villagers. Name the financial institutions he should contact for obtaining
loan for starting his factory.

Aey Fraio o fohgl @ Ml &1 Seoi@ HIfT |
State any two rules for goal setting.

oo fos & =on & w9 4 ‘saraEnfes feufa fagamer qen ‘@ferq srem i
Y w1 319 AT |

Give the meaning of ‘Business situation analysis’ and ‘Identification of
the target market’ as steps in preparing the marketing plan.
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TEA T DI TAH T T o Bl Y& BT =181 § | sATedTieh s
% Uh 9T & &9 H IG4 AT TASS I qA1 Hikges ardl  9ar <hl, e
3L §EH I® w1 qun qurfad frawmeel # fafgd yeeH @ qed & o st
3 HET A1 | IUYH ATTSE H Heid AGETeh e e i Uga™

HITT qer $§ THeST |

Rahul wants to start a small shoe manufacturing factory. As a part of his

business plan he prepared an ‘entertaining slide show and oral narrative’
that was meant to trigger discussion and create interest in potential
investors for reading the written presentation. Identify and explain the

format of the business plan referred in the above paragraph.

{L% T 3% ‘sifcam afwat (end lines), ‘srfeamufrat (endlines) 3AYdT
‘@CI?HSR':I’ (straplines) <hal SITdl % | STHA 3% ‘?{Iﬁ’ (claims) Rﬁ %, T
32 ‘A (signatures) hgd %, Sefer dfceam & AN 3= ‘YR A
(base lines) gd @ | 39 STAYRUN <hl Ug= <hIfGT AT 39k Th[ & AW
9drey |

In U.K,, they are called ‘end lines’, ‘endlines’, or ‘straplines’. Germans call

them as ‘claims’, French refer them as ‘signatures’, while Belgians call

them ‘base lines’. Identify the concept and name its forms.

3N Hdll HIS § (SHS o 9H H TN g3 8 | I8 AEEIIH Tldfafer
TgaH ST W 3Teleh Ha 8 | 3T gRI g hl T3 ITAINTAl &1 419 i
FATST qAT SHeh! THHTST IfvrT |

Ashok is engaged in the production of readymade garments using cotton

cloth. Identify the business activity in which Ashok is involved. Also
name and define the utility created by Ashok.

‘GUEI UgE 8 T AU B 2 3@k foheal @l 39l ol Soi@ hIfT q
“GuE YgaE T Ush g8l ot ST |

What is meant by ‘Problem Identification’ ? State its any two objectives

and also give an example of ‘Problem Identification’.
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A TTE o forTer @ STEdl el sl UgTs T U o I HH § A9 e
% U % e H R s A .TE. § sawiie & uigmshd O YAy o T |
SFEITIEA T hIE U L oh I99T ST TR AIehll I Hid <hi hifereT i
g 98 39 &I fireft | ufee 3Ee & % U TH-AH SAw IR % U gk
%1 BRI A 1 FO ohaT | 3T WY T 9Nl dh BRI B b GwET HAH A
A T F ARINEA H gHE @ w1 fole R | sEs fow sEd
T 10,000 % IUEHR A TohT q1 T 2,000 Ufd A8 % foR T T ghM ol |
3G T g I TSGR |

(%) W g Y& FT T ATTEITRIh T  JehR h TE=H HINT |
(@) YgaIN TN SAFER e hl fohal o faRivaredt <1 Seoi@ hifvu |

Kareem after completing his XII class from his village school joined the
course of electrician in an ITI in a town near his village. On completion
of this course he tried for a government job but could not get the same.
He, therefore, decided to work as a helper to a renowned electrician of the
area. After working with him for two years he decided to start his own
electrician shop in the village. For this he purchased equipments of
¥ 10,000 and hired a shop at a monthly rent of ¥ 2,000. He himself
managed the shop.

(a)  Identify the kind of business organisation set up by Kareem.

(b)  State any four characteristics of the identified form of business
organisation.

Hou frgitor &1 @ s fafy o @t @1 oo i |
State the advantages of ‘cost plus’ method of pricing.

ot Teremr qon Fem S U I o fofe o TR e o @ 9id & |
ST h! TR I I8 3T § gk H dTehl Teh [Nl i feaiigd i
gY GHHATRT |

‘Angel Investors’ and ‘Venture Capital’ are the two sources of raising

finance for an entrepreneur. Explain the concept of both the sources
stating one distinguishing feature of each.

5 P.T.O.
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31 9T, 2014 ! FHTG §T 99 o G (SHS FHISI hH Th FEH M a AT
3 5,000 HHIS T 200 Ifd HHIS <l e T = | ST qAT AT Aed WAkl
M T 1,000 T MW 7 | Teieh bl T 6l @01d T 250 Ifd a9 & | G 9w’
& fou “frqesr=ht strew 7 <At oM <hifse |

‘The Shop’, a readymade garments retail shop, sold 5,000 shirts at ¥ 200
per shirt during the year ended 31%* March, 2014. Cost of placing an

order and receiving goods is ¥ 1,000 per order. Inventory holding cost is

T 250 per year. Calculate the ‘Economic Order Quantity’ for “The Shop’.

TAMER Ueh JHT hEq § IcqTed A4S BT R L @T AT | HEIAT hIAd] qen
IF-HITE o e Tenferd TS IUEHU 1 Ic4Ted widl off | 389 3794 &1 9
TR ¢ T a9 o799 T8 TR YeAT aTfud of 1 | 9edT § 38 38R GUAT o
anfee frem St QU dep-iieh ST SURINT hieh T o Sdd S aTel! 79T Serdt
T JEEF HL TGN AT | LR F 3T bl himd] q9T I=-hife & @5 T
T IcqTed hH o U Ticanfza fomam | 3u4 anifecy =1 o YeM = a1t
Toeivgar Yem = & arer oft e arfes snfecy g weis S dTet IcdTed
TS Th S5 3c1GT T8 o ®9 § [ooh{&d &1 ST e 38k fHasmeni i faw ®
I T @ T Bl | TR gRI A i YeH TGSt & & o ThR
1 Tg=H hHIfSTT a0 38 THEsy |

Ganga Dhar was working as the production manager in a German
company. The company was producing remote operated high-end kitchen
equipments. He resigned from his job and returned to Patna, his
hometown. In Patna he met Aditya, his old friend, who had been
managing his factory producing steel utensils with old technology.
Ganga Dhar encouraged Aditya for the production of high-end kitchen
equipments. He also promised to help Aditya by providing funds and his
expertise so that the production unit run by Aditya can develop into a big
production house and its investors may get high return on investments.
Identify the kind of ‘source of capital’ provided by Ganga Dhar to Aditya
and explain the same.
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o

Beal S gfean fafuee qun ‘sreeh @ fofiee’ wall & 9 & Icre § offt g3
2 | g1 SrafEt 1,000 freft-efiet & 221 96 o S s=rt § qon et ufaeaet §
2 | gfeaet @ o= fe @t et & gegest | faed i 1 i fomm qen
T % HIOH ST gogl @ 3iedl fAfRE 9% | 8 HFOHl 4 Il <k
Tfied aTel Tasha shrgi o WIEAH @ Hall ol 9@ X o H o= o1 i form |

(%) I gig T HI ugEH HIT qo1 36 THATIT |

(@) ‘ommeht godl @ sfea fafwee gr fuifa foqwor weem &1 gga
HIT |

‘Healthy Juice India Ltd.” and ‘Asli Juice Ltd.’ are engaged in the
production of fruit juice. Both the companies sell the juice in 1,000 ml
tetra packs and are in direct competition. To avoid competition, the
management of both the companies decided to merge and formed a new
company ‘Asli Healthy Juice India Ltd.". The new company decided to sell
the fruit juice through the company owned outlets throughout the
country.

(a) Name and explain the ‘Enterprise Growth Strategy’.

(b)  Also identify the channel of distribution decided by ‘Asli Healthy
Juice India Ltd.

o TfRAT T W =0 TR 39 BT § | 39 UGRAT h 3T WU e
Ieeig HIT |

The first step in the creative process is ‘Idea Germination’. State the
other steps of this process.

Aferar gt 3 AU EraskiR B ueTs wiirg favafaeme, s @ ol i
fooell adm greg S| 9 W80 ohl faeaa Bl § 39 918 Hihdl & J&dd 9 |
T ¥ TrEl T ®H T AR i % I U IHEA H § $S YoHTcHS HR
W 1 Fuly forn | 38 2@ I IHA & H-IE & Tial & fmae e fafine
TR Sl e 6l Tdl i B | 38 i o1 U oy w3 9 3EE §9 SR
I ¢ & [If= feedi & &M 98g L Tohd & | 9g 9 dl ThaM o€t 7 |
i Y weft v & for ufarfera o o 7 &€ 39 3Icurg & fow we gifera smow
o7 | dAferar edfl, &7 & THH o arefl 1erE wigenst ¥ fuefi qen sm=m
3TATEH o SAAE™ o (1T Teh HieA 1 U0 R | Sk o 3&ehl Yoit o6 foTg
T 2,00,000 ST Ie feam qor @+t 34 JaY & U suet i e off |
Teh T I raiH [hEMI o = o TFYUI IcdTe il @G o1 war feam qen
Ell T IgH U HY faum K ggrar @ feaEi - gRiE w1 g
fora | 3B 20 T SUSHIR @isfohdl ol it 3= 3cuted & fafye = &
& fou Nt W T |
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(%) 39 sk o1 9M ST g aferar ¢t & fomm &t 19w #@ uiafda
A H g I |

(@) 39 A & YR sl g hifore fSreeht Tamaar s 1 fui afetar
ot 7 form |

(7)) U TRgl g1 qedl o Iooi@ ity e dfetar <ol F|Tet o6l |3y e
= 7 |

Lalita Devi did her post-graduation from Manipur University, Imphal.
She had offers to join reputed firms in metropolitan cities like Delhi and
Mumbai. Instead of joining any of these firms she decided to do some
creative work in Imphal. She observed that a special type of chilli is
grown by the farmers of most of the villages around Imphal. This chilli
has a distinct flavour and the pickle made from it has a taste that may be
liked by many people in other parts of the country. But the farmers were
neither trained in the farming of this kind of chilli on a large scale nor
was there a secured market for their produce. Lalita Devi met eighteen
like-minded women of the area and formed an organization for doing the
business of pickle manufacturing. Each of them contributed
T 2,00,000 towards its capital and were equally responsible for its
management. On one hand they assured the farmers to purchase the
chilli produced by them and on the other hand, the organization with the
help of the local agriculture department arranged for the training of the
farmers. They also employed 10 local unemployed graduate girls for doing
the various operations of pickle manufacturing.

(a) Name the process that helped Lalita Devi in ‘converting an idea
into an opportunity’.

(b) Identify the kind of organization that Lalita Devi had decided to set
up.

(c) State any two values which Lalita Devi wants to communicate to
the society.



20.

98

T amw fafee’ Ui w=Ticla garrs wsiEr, e e, ifsem’, @i qen
‘Sefeeaet’ o fou mu ¥, & Fmiar € | f9 & W gum F enur w vfq wre

Icqrfed aefiat & ‘au-fo=ade-amr &1 moEn hHifSu |
W:
fospa qea wid | afted-a @mma i | srt = ufd
i ECOH ECOH arg
< < <
i 10,000 3,000 35,000
Hifezw 15,000 8,000 35,000
IS 20,000 13,000 70,000
ES{IERK| 35,000 20,000 1,50,000

‘Good Wash Ltd.” are the manufacturers of different sizes of fully

automatic washing machines marked as ‘small’, ‘medium’, ‘large’ and

‘industrial’. From the information given below, calculate the ‘Break-Even

Quantity’ of the machines manufactured per month.

Information :
Unit Selling Unit Variable | Fixed Expenditure
Machine Price Cost Per Month
< < <

Small 10,000 3,000 35,000
Medium 15,000 8,000 35,000

Large 20,000 13,000 70,000

Industrial 35,000 20,000 1,50,000
9
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et 20 aut 9 ‘geaw gom fdfiee’ amfuisaes gl o TG 8 | eot 3=st
A H @ off T BT & H 39k ISl o SAYfaehalell g STHATG g
% U AT, I AT I 8 gh T HE gL A, THIT T Lol ohl
et A& H a1g off | IuHIHIS ST o1 1§ & JAT 75 AT 95 A
g5 | HFl 6T foshl 1 BT 3% @ S | aierma: R AT g 3w A
Tg | OO YeEA A THE i foveryer foRm qen 3 Q1 BHT 1 SATUUR HH H
ol forn ek shror woern 3c9a 88 off | 390 | U a8 oft S ol o gl
% QTR sl ATgfd el off qen gudl 98 S wwEdl ol g st off |
SO | IUAIETST <l U o6 Glaremd s & der fomr giem ufyr forw goh g
HH IE B U | 399 HiFeai o el AT HE-IE & S bl 16 i o U
100 SUSFTR Jaehi ! Wi et W @ o1 ol foren, foem wfgameti @ foro
50% JTRET AT, fS=gi= Trnfad ARfil g1 %S b1 ¥ T o |

(%) Tem fouum qon gig SYE-TEAT HI I ATIROMSAT Hl 989 9 Il
Hifsre et ==t 3ugt rgeae § I T R |

(@) TH UH qed 6l ugar Hft iV 8 Gean go fafiees’ gue =1 dfva
ST =TEd 8 |

‘Sultan Trucks Ltd.” are the manufacturers of commercial trucks for the
last 20 years. The company had been doing good business but recently
due to irregular supply of parts by its suppliers, the company could not
make timely delivery of trucks to the parties who had booked their
trucks. The customers cancelled their bookings and there were very few
new bookings. The sales of the company started declining that resulted
into losses. The management of the company analyzed the problem and
decided to take over those two firms because of whom the problem arose,
one of them was supplying tyres for its trucks and another axles to the
company. The company also extended credit facilities to the customers
and started booking the trucks without charging any booking amount. It
also decided to employ 100 unemployed youth, with 50% reservation for
females to take up the cleaning operations, using the imported machines,
inside the factories as well as the surrounding areas.

(a) Identify and state the concepts of ‘Enterprise Marketing and
Growth Strategies’ discussed in the above paragraph.

(b) Identify any one value which ‘Sultan Trucks Ltd.” wants to
communicate to the society.

10
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‘STSR @ T IMETIRAT & A1 FT AN 1 YATIAH T SFGER hl TherdT

6 T Hoft 3 |’ <ffh suh % fou wfosy § @A g @ R, SEe o T

I3 Tl 2 | Ig Uss Tl ITMRT 1 AR Bl qUSH T TEEAT U qAT

3T o ITTHR FEGT T IcdTe fohaT ST a1 HATE TG hl AT |

(%) 3w dheal B =fia sraumon i ug=m i |

(@) 3Tt g UEEH i TS IEUNON W Hrel-ad Midtare i fsafed s
% gl o9 adient =l |HEIST |

‘One of the keys to business success is to anticipate what the market will
want or need.” Since it is not possible for an entrepreneur to see into the
future, there is one best way. This ‘best way’ will help the entrepreneur
to understand the market and produce goods or provide services
accordingly.

(a)  Identify the concept discussed in the above lines.

(b)  Explain any three ways in which an entrepreneur can perform the

activities related to the concept identified.

‘ST Qe S AW ¥ HE 4 TS TEE T 1 T T 20,00,000 T Hieh Teh
W et | 384 T 8,00,000 TF & a9 fhu @em ¥ 12,00,000
W.H.3ME. § 6% di¥e hl @ U FU form | IGh AT fasha 3
T 12,00,000 91 fosra fhu @ Wt W @@ T 7,00,000 B | 98 AU
HUATRET Bl T 2,00,000 AT I T PTAH HLdl 8 | S Hl G 25% 3 |
ARl HA & foru Ffafaa <6 o = 2

(%) o w o

(@) T W IS

Karan has started a restaurant on National Highway No.1 in the name of
‘Apana Dhaba’ by spending ¥ 20,00,000. He invested ¥ 8,00,000 of his
own and took a loan of ¥ 12,00,000 from SBI at the rate of 6% per
annum. His monthly sales revenue is ¥ 12,00,000 and the cost of goods
sold is ¥ 7,00,000. He pays monthly salaries of ¥ 2,00,000 to his
employees. The rate of tax is 25%.

You are required to calculate the following for Karan :
(a)  Return on Investment

(b)  Return on Equity

11 P.T.O.
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T T3, 3775.21.-3715.3T5. TH. H[ah TaM o AW, ieATan qon Juveng |
‘Farferel Afefe’ o AW ¥ gars H A gHH @icll | 3 gHMI I THAT 8
IcEIRd et T 3 g9e & fafim vmn § 50 3R gRH @i & | 3§
E-ToHT Jod W hiAl, el q91 7w Sl R &I ¢ a0 STEqarai & Hehe
T @i I off | 3T 98d HH AW W HM RAT | Al I8 F9HE h
f-ufafer o @@=l & @ & o 0T 7w Y §91 @ § e @ |
Ml T HHATNAT 5 UTeshi sh AR HH &AW fean o 37kl = syeeen siga
oA off | 30 @S Y9y % hRU I g IAUS M B M qAT IHA
e fawet 81 T |

ST ITTDE b YR W HAAH o sHad H fawerdl o fohgl =’ HRon i
TEEH HIT q1 50 HHEATSY |

Satnam, an IIT-IIM graduate, started three chemists shops at Amritsar,
Patiala and Chandigarh in the name of ‘Quality Medicines’. Encouraged
with the success of these shops Satnam opened 50 more shops in different
parts of Punjab. His strategy was to cut price, focus on lower and upper
middle class and open shops near hospitals. He operated on very thin
margins. But he was not able to maintain sufficient funds to meet the
day-to-day expenses of the business. The staff at the shops did not give
much attention to the customers and there was very poor system of
control. Because of this mismanagement he started incurring huge losses
and his business failed.

Based on the above paragraph, identify and explain any four causes of
business failure of Satnam.

12 13,500



